
Conviction, not 
consensus



India’s venture potential is at a historic high

More unicorns to be 
produced by 2035

3X

2010 2025 2035

5 110+ 300+

Projected venture capital 
market growth by 2033

4X

2024 2033

₹97K Cr ₹400K Cr

in global startup 
count

#3

2
Source: CII and McKinsey report – Unicorn 2.0: adding the next trillion; USD | INR = 85

The representational logos used do not imply any affiliation or endorsement by the brands



India’s venture capital market is a 
massive structural opportunity
India’s venture investment as a percentage of GDP is still very low compared to global leaders

0.24%0.38%0.64%1.12%

INDIA

CHINA

USA

ISRAEL

Enormous 
headroom
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Capital alone doesn’t win in India, context is critical
There is a gap between global models and local realities

28 States

Countless cash-
flow quirks

Regulatory 
maze

Success is about empathy for 
local realities and disciplined 
execution.

Founders need de-risking through 
India-native playbooks and trusted 
networks

Capital Context

This gap between capital and context is the 

opportunity we are building for -

India’s first generation of institutional, 

operator-led venture capital.
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Introducing
360 ONE Venture Capital

Strategy
Multi-sector, enduring approach

Balanced strategy

Focused portfolio

Team
Thesis-Driven

Sector & Operator Expertise

Founder-Focused

Platform

Founders network 
across stages

7,500+

Portfolio companies 
in VC & PE

100+

Ability to invest from idea to 
IPO with institutional rigour

IPO-focused
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We are addressing the white space from 
Seed to Series-A in India

Pre-seed 

Seed 

Series A 

Growth

F
u
n
d

 S
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e
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ta
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o
c
u
s

Sector Focus
Sector AgnosticSector Focused
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Our Fund Strategy

₹500 Cr

Fund Size

~25

# of Deals

₹15-30 Cr

Average Initial 
Investment

10-20%

Target 
Ownership

30%

Allocation for 
follow-on

10 years

Fund Life

India

Geography

Invest early, with conviction
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Backed by operators that built & scaled India’s defining 
companies

Bringing operator lessons, networks, and conviction into venture.

ISB alum. RF & wireless R&D at NI (defence tech). Facebook India (first 

5); led user growth for FB, WhatsApp & Instagram on Chamath's team. 

BD for Uber India, scaled Netflix India to ~₹1,800 Cr. 55+ angel 

investments (4 unicorns); founded Atrium Angels. Partner, Lightspeed 

India (₹220K Cr AUM).

Abhishek Nag

Leadership roles

Operator to Angel to VC

Edge: Founder instincts, deep networks, proven 

early-stage eye

Scaling business 

from 0-10-100

St. Stephen’s & ISB alum. Early employee at Razorpay, driving strategy & 

corp dev during hyper-growth. Led Flipkart’s ₹880 Cr CVC fund, 27 

investments across fintech, SaaS, GenAI & deep tech. Built LEAP 

accelerator with follow-on investments from Accel, Elevation & Stellaris.

Tessa Thomas

Leadership roles

Ecosystem 

Builder

Edge: Expert in M&A, fundraising, & exits, 

with strong market presence & thesis-

driven sourcing
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With a combined portfolio of ₹115K Cr+ powering 
unicorns and sizeable IRRs

Consumer Tech

220%
IRR

Follow-on 
Investors

Consumer Brand

26%
IRR

Follow-on 
Investors

Gaming

188%
IRR

Follow-on 
Investors

Consumer Tech

141%
IRR

Follow-on 
Investors

Fashion marketplace

47%
IRR

Follow-on 
Investors

Drone Tech

179%
IRR

Follow-on 
Investors

AI Data-center

61%
IRR

Follow-on 
Investors

Data Infrastructure

96%
IRR

Follow-on 
Investors

Banking AI

32%
IRR

Follow-on 
Investors

Observability 

29%
IRR

Follow-on 
Investors

Fintech

73%
IRR

Follow-on 
Investors

InsurTech

49%
IRR

Follow-on 
Investors

WealthTech

130%
IRR

Follow-on 
Investors

InsurTech

76%
IRR

Follow-on 
Investors
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Consumer Tech DeepTech & AI Fintech infrastructure



Strategic sector focus delivering liquidity, 
growth, and moonshots

Generative AI

Digital Economy

DeepTech
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This is not random diversification — it’s a moat built on India’s largest markets, founder expertise, & balanced risk

The power of our sector mix

₹150K Cr Expected size of India’s AI 

market by 2027

Segments

• India's ₹26L Cr+ services market, global 
founder depth, and rapid OpenAI adoption 
position AI to transform industries and 
achieve unprecedented scale

• 30%+ of the largest global startup fund 
raises have Indian origin founders

₹193K Cr Capital allocation to India’s 

defence forces for 2025-26

Emerging 

Trends

Segments

• ₹7L Cr defence, ₹4L Cr space, ₹1.9L Cr 
PLI manufacturing, and ₹1.75L Cr+ 
semiconductor investments fuel India's 
capex flywheel for global technology 
leadership

• 34x growth in defence exports - ~65% 
private companies' contribution

11

Emerging 

Trends

₹3.6L
India’s per capita income by 2030, up 

from ₹2.3L currently

Segments

• Domestic consumption: India's ₹530K Cr
e-retail, ₹88K Cr+ quick commerce, fast-
scaling D2C, & booming digital media 
compounding toward ₹16L Cr+ 
marketplaces by 2030

• ₹44L Cr Financial services pool scaling to 
₹88L Cr by 2030, fintech grows to 7–8% 
share unlocking ₹26L Cr+ in market cap

Emerging 

Trends

DeepTech Generative AI Digital Economy

Space 
tech 

Precision 
manufacturing

Defence 
tech

Consumer 
AI

AI-led 
services

Vertical 
enterprise 

app

Building for 
Gen Z

Interactive 
media

Fintech 
infrastructure



For investors, this is not 
just venture exposure

it's precision access to India’s defining growth 
engines, backed by managers who know how to 
win here.

12



Portfolio
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Defence-Tech company 
building electronic warfare 
systems 

Business Overview

Investment Thesis

Strong revenue scale-up (₹6 Cr to ₹32 Cr) with FY26 at ₹70 Cr and a ₹250 Cr pipeline; 35–

60% margins, EBITDA positive, and high repeat business

Constelli designs, develops, and manufactures advanced 

electronic intelligence (ELINT) and electronic warfare systems 

for defense applications

End-to-end solutions including radar systems, EW receivers, 
telemetry systems, and mission-critical software for multi-
platform deployment across land, air, sea, and UAV domains

Built strong relationships with DRDO labs and export customers in 
Singapore, South Korea, and Australia

Founders with 10+ years of domain expertise from National Instruments and co-leading 

with General Catalyst

Positioned at the core of India’s defense electronics, EW, and UAV/C-UAS tailwinds, 

addressing a 50%+ import-dependent market
₹192 Cr
Total Investment

7.2%
Stake

₹54 Cr
360 ONE Investment

Transaction Overview

Traction Indicators

₹63 Cr
Revenue in FY26

₹250 Cr
Current orderbook

10%
EBITDA in FY25; 18% 
expected in FY26

40GHz RF jammer

Developed in 12M; 12 
addl. units in production in 
8M

14

Avinash Chenreddy (CTO)

Satya Gopal (CEO)

Strong Series B interest- several global Tier 1 VCs keen to lead a ₹500–600 Cr round



Space-Tech company building 
in earth observation 

Business Overview

Investment Thesis

Seasoned founder with technical expertise & deep industry networks

SAR market rapidly growing- global market projected to reach ₹1.1L Cr in 2034 from 

current ₹60K Cr

In under 3 years, Sisir Radar developed cutting-edge L, P, X-band 
SAR, GPR, & FPR systems.

Flagship L-band SAR powers drone, satellite payloads for earth 
observation

Founder Tapan Misra, ex-ISRO, RISAT pioneer, designed 
Chandrayaan-2 radar imaging systems.

Successfully built drone-based SAR & secured GPR orders from a 
major Indian mining company

Strong ability to attract talent, having onboarded senior ISRO execs

500+ hours
of testing done via 
drone

Orders received
From IAF and 
DRDO

2 IDEX
Challenges won 
by the company

₹60 Cr
Total Investment

~14.4%
Stake

₹36 Cr
360 ONE Investment

Traction Indicators

Transaction Overview
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Tapan Misra (Chief Scientist)

Soumya Misra (CEO)

Urmi Bhambhani (CTO)

4 decades of experience in Space- 
Tech and Radar Systems

Strong Series B interest - strategic investor to lead ₹120 Cr round at 3x our entry 

valuation



Financial infrastructure 
SaaS platform

Business Overview

Investment Thesis

Founders have strong domain specific 
experience & knowledge

Streamlined connectivity with AMCs and 

distributors

Founded in 2010, building default operating system for AMCs and 
AIFs

Developing modules for full asset transaction flow including KYC, 
orders, reporting

Operates with two revenue models- distributors, enterprise 
distributors, & AMCs

SEBI-accredited RTA CAT-1 licensed, offers cloud-based 
PaaS with APIs

Partnerships

Note: USD | INR: 85
16

₹4.1 Cr
Revenue 
FY 25 

~80%
Official Point of Acceptance of 
total AMC AUM as of Aug’25

₹30 Cr
Total Investment

6.9%
Stake

₹17 Cr
360 ONE Investment

Traction Indicators

Transaction Overview

Dezerv, Navi, Multipl, Dhanistocks, 
Coinswitch + more distributors in 
pipeline 

HDFC MF, DSP MF, ICICI MF, Kotak 
AMC 
+ 20 more AMCs live

16

Satish Perala (CTO)

Anchal Jajodia (CEO)

Term sheet received for ₹50 Cr round at 

1.4x our entry valuation



AI Agentic
Cybersecurity

Business Overview

Metano is defining a new cybersecurity category - Agentic AI Runtime 
Defense. This at the intersection of three incumbents: Identity (Okta, 
$2.6B revenue), Cloud Security (Wiz, ~$1B ARR), and Zero Trust (Zscaler, 
$2.6B ARR)

Founders have spent 20+ years in cybersecurity across the largest 
cybersecurity companies globally like Palo Alto Networks, Zscaler

Current round includes  Sierra Ventures, High Alpha, Correlation 

Investment Thesis

The Attack Surface Gap: AI agents operating in production create a fundamentally 
new attack surface that existing security architecture was not built to address

Every enterprise is deploying a copilot, a coding assistant, an autonomous 
workflow agent, or an MCP-connected tool is creating a new class of identity that 
has never existed before

Neelima Rustagi (CEO)

Ratnesh Pandey (CTO)

Traction Indicators

5+ Design Partners
Active conversation across India and US

10+ Experts
On-boarded to the team across CISOs, 
engineering and product

Transaction Overview

₹114 Cr
Total Investment

~5.3%
Stake

₹19 Cr
360 ONE Investment



Mobile casual game 
developer & publisher

Business Overview

Investment Thesis

Self-publishing secures larger share, direct player data access, fueling 
smarter marketing strategies and stronger revenue growth

Early hit generates ₹50L/month ads, extended gameplay, IAPs, & premium ads 
target ₹8 Cr monthly revenue potential

5M downloads, 1M DAU validate latest Indian 
game localization strategy

₹4300 Cr PlaySimple acquisition highlights late-stage 
gaming firms fetch 15–20x revenue

8 senior design & engineering hires from Europe, 
Australia build world-class team

Strong cash reserves, self-publishing, & global IP talks 
maximize revenue potential

18

100M+  
Cumulative 
Downloads

₹25 Cr+
Lifetime 
Revenues

₹0.31
CAC

50+
Games in the test 
pipeline

30+
Games 
Developed

₹42 Cr
Total Investment

~12.5%
Stake

₹33.4 Cr 
360 ONE 
Investment

Traction Indicators

Transaction Overview

6-week
Development 
Cycle

10+ yrs of experience in Game Development

Tamesh Sharma (Co-Founder)

12+ yrs of experience in user 
acquisition

Prashanth Vijay (Co-Founder)



AI Assistant in a 
Smart Ring

Business Overview

Investment Thesis

Shift in Human-Computer Interaction: Screens grew larger, apps smarter, yet 
inputs unchanged. AI agents now redefine the interface layer’s future

Founded in 2025, building AI-first smart ring for predictive, 
context-aware productivity

Features small screen, joystick navigation, ~24-hour battery, 
targeting the US market

Founder exited hardware startup, later led core hardware driving 
95% revenue

Current round includes InfoEdge Ventures, MIXI Global, & Blume 
Ventures participation

Smartphone users face 50–100 daily notifications, mostly confirmatory. We need 
smarter defaults and faster confirmations to streamline interactions significantly

Functional Prototype Ready

8 Experts
On-boarded to the team across firmware, 
electronics, mechanics

₹47 Cr
Total Investment

~9.3%
Stake

₹17 Cr
360 ONE Investment

Traction Indicators

Transaction Overview
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Apoorv Shankar (Founder)

Beta closed-group launch planned in May



Quick commerce 
platform for beauty and 
personal care
(in due-diligence)

Business Overview

Investment Thesis

Exceptional early metrics – High average order 
value, gross margins and strong customer 
retention

BPC GMV has scaled 22.5x in the last three years 

on quick commerce

Vertical quick commerce platform for high-quality beauty and 
personal care 

The top 10% users account for 60% of online BPC GMV – Firi is 
consolidating their basket across colour cosmetics, personal care, 
fragrances and international products

Differentiated selection of premium, high-quality international 
brands (e.g. Marvis, Summer Fridays) and AI-led curation

Premium beauty market expected to cross ₹35,000 Cr by 
2030 in India

Partnerships

Note: USD | INR: 85
20

₹35 Cr
Total Investment

13.8%
Stake

₹22 Cr
360 ONE Investment

Traction Indicators

Transaction Overview
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Vivek Madani (CTO)

Karishma Rathaur (CEO)

₹3200 
Net 
AOV

53%
Session retention 
at week 8

18%
Session to order 
conversion

69%
SKU sell through 
during the pilot



Indian hot sauce brand

Business Overview

Investment Thesis

Brand love established, with exceptional ratings 
on marketplaces

Founders with domain-specific backgrounds

2019-founded Mumbai brand offers 4 hot sauce variants, pantry 
staples, & spice mixes

Owns vertically integrated, automated in-house manufacturing 
facility in Bhiwandi

60% average gross margin maintained consistently across 
categories

₹9 Cr raised, ₹6 Cr FY25 sales run rate, 1,000 KFC outlets 
partnership

Early signs of successful B2B traction

Partnerships

21

₹250 
Net 
AOV

100+
HoReCa 
Partnerships

39%
Repeat 
Rate

700+
Presence in Modern 
Trade Outlets

4.4
Amazon 
Rating

₹15 Cr
Total Investment

18%
Stake

₹15 Cr
360 ONE Investment

Traction Indicators

Transaction Overview

6-week
Development 
Cycle
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Mikhel Rajani (CEO)

Arjun Rastogi (CFO)

Kshitij N (COO)



Powered by our conviction funnel

Thesis & Map

Deep sector theses generate a 
proprietary market map of all 
promising, early-stage 
companies.

Track & Engage Converge & Evaluate Offer & Win Partner & Build

We actively track 50-75 high-
potential companies for 3-9 
months, monitoring execution, 
founder growth, and competitive 
dynamics.

Pre-raise, we converge on ~15 
companies for deep diligence, 
having already validated our initial 
conviction through months of 
observation.

We issue term sheets only when 
conviction is absolute. Our win rate 
on term sheets is 100%, even in 
competitive rounds.

We secure meaningful ownership 
(10-20%), join boards, and 
leverage our platform to accelerate 
the journey from zero to scale.

61000+

22
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360 ONE Asset

Key Terms

Features Description

Type Close ended category II Alternative Investment Fund

Tenor Up to 10 years from initial closing date that can be extended up to 2 years subject to AIF regulations

Target Fund Size ₹500 Cr + greenshoe option of ₹250 Cr

Fee terms

Share class A1 A2 A3 A4

Min. Capital commitment 
(₹) 1,00,00,000 5,00,00,000 10,00,00,000 25,00,00,000

Management expense^

(p.a) % of Capital 
Commitment 

Upto 2.0% Upto 1.75% Upto 1.50% Upto 1.25%

Hurdle rate (pre-tax post-
expense CAGR)

12%

Performance fee*

(with catch-up)
20.0% 17.5% 15% 12.5%

Features Description

^ Management Fee shall be payable/ applicable from the First Closing even for unitholders participating in subsequent closing s. Further, post the expiry of the Commitment Period, Management Fee shall be charged on the aggregate Capital Commitment 
less the cost of Fund Investments that have been sold, disposed of, written off or otherwise realized.  Please refer to the P PM for additional details.
* Performance Fee refers to ‘Additional Return’ as defined in the PPM. For additional details, kindly refer to the PPM
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This presentation is confidential and for private circulation only. Securities investments are subject to market risks and there is no assurance or guarantee that the objectives of the Scheme/Fund will be

achieved.

The purpose of this presentation is to provide general information to prospective investors in a manner to assist them in making investment decision. It does not purport to contain all the information that the prospective

investor may require. The presentation is made for informational purposes only and should not be regarded as an official opinion of any kind or a recommendation. It does not constitute an offer, solicitation or an invitation to

the public in general to invest in the AIF. This presentation is intended for the use of prospective investors only to whom it is addressed and who is willing and eligible to invest in AIF. The information contained in this

presentation is obtained from sources believed to be reliable. We do not represent that any information, including any third party information, is accurate or complete and it should not be relied upon without proper

investigation on the part of the investor/s. 360 ONE AAM or any of its director/s or employees does not assure/give guarantee for any accuracy of any of the facts/interpretations in this document, and shall not be liable to

any person including the beneficiary for any claim or demand for damages or otherwise in relation to this opinion or its contents. This presentation is qualified in its entirety by the Information Memorandum/PPM and other

related documents, copies of which will be provided to prospective investors. All investors must read the detailed Private Placement Memorandum (PPM) including the Risk Factors and consult their tax advisors, before

making any investment decision/contribution to AIF. Investor(s) are not being offered any guaranteed or indicative returns through these services. The returns mentioned anywhere in this document are not promised or

guaranteed in any manner. As with any securities investment, the value of a portfolio can go up or down depending on the factors and forces affecting the capital markets. Past performance of the Fund Manager or AAM may

not be indicative of the performance in the future.

NOTE: Effective December 8, 2023, 360 ONE WAM Limited is the sponsor of the scheme, 360 ONE Prime Limited and 360 ONE Portfolio Managers Limited are the co-sponsors of the scheme. 360 ONE WAM Limited is

holding company of Investment Manager/Trustee Company of the Scheme and Co-Sponsor to the Scheme which may receive distribution or any other fees in this connection. Further, 360 ONE and its group, associate and

subsidiary companies are engaged in providing various financial services and for the said services (including the service for acquiring and sourcing the units of the fund) may earn fees or remuneration in form of arranger

fees, referral fees, advisory fees, management fees, trustee fees, Commission, brokerage, transaction charges, underwriting charges, issue management fees and other fees.

Pursuant to SEBI approval no. AFD/RAC/HKS/OW/7322/2024 dated February 23, 2024 and the Business Transfer Agreement dated January 25, 2024 executed between 360 ONE Asset Management Limited (360 ONE

AMC) and 360 ONE Alternates Asset Management Limited (360 ONE AAM), wholly owned subsidiaries of 360 ONE WAM Limited, the investment manager of the Scheme has changed from 360 ONE AMC to 360 ONE AAM

with effect from April 1, 2024

About 360 ONE Alternates Asset Management Limited

Contact Details – Registered Office – 360 ONE Centre, Kamala City, Senapati Bapat Marg, Lower Parel, Mumbai – 400013, Tel: (91-22) 4876 5600.

Registration Details - CIN No.: U66300MH2023PLC413099; SEBI AIF Category I Registration: IN/AIF1/12-13/0017; SEBI AIF Category II Registration: IN/AIF2/12-13/0015 and IN/AIF2/20-21/0838; SEBI AIF Category AIF

1 Angel Fund Registration : IN/AIF1/21-22/1011. Portfolio Managers (Co-Investment) no. INP000008640
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Confidential: This document constitutes confidential and proprietary material and may not be reproduced or further distributed in part or full to any other person without the written permission of 360 ONE AAM. This presentation is the property of 360 ONE AAM and must be returned to 360 ONE AAM or its

affiliates upon request.

For Discussion Only: This document is for discussion purposes only and it does not purport to be a complete description of the investment under consideration. It is not an offer, recommendation or solicitation to buy or sell investment under consideration. Offers to invest is made only by the “Offering

Documents”. Investors should carefully review the Offering Documents before investing.

No Advice: This document is provided for assistance only and is not intended to be used for taking investment decisions or otherwise. This document is not investment, legal, tax, or accounting advice. Prospective investors should also inform themselves, and should take appropriate advice, on the legal

requirements and as to the possible tax consequences, foreign exchange transactions or exchange control requirements that may be encountered under the laws of the countries of their citizenship, residence or domicile and that may be relevant to the subscription, purchase, holding, exchange, redemption

or disposal of any investments.

Past Performance: Past Performance is not an indicator/guarantee of future returns.

Risks: Investment under consideration would be speculative and is inherently subject to significant market risk. There is no assurance that it would generate any profits nor any guarantee of the capital in any respect and the investor could lose all or substantial portion of their investment. Investors should

carefully consider the risk factor in Offering Documents before making any investment.

Limit on Liability: Whilst every care has been taken in preparing this document, 360 ONE AAM and its affiliates and agents to the fullest extent permitted by applicable law disclaim any liability or responsibility for any error or omission or inaccuracy or mistake of any nature or any consequences of the use

of the material/ information displayed on this document. Notwithstanding the aforesaid, nothing set out above shall exclude liability for any undertaking, representation, warranty or other assurance made fraudulently. In a situation of any inconsistency in information provided in this document and the Offering

Documents, the information provided in Offering Documents shall be considered as final.

Not an Offer: This document is not an offer to invest in investment under consideration. Please read the Offering Documents carefully before investing. The investment under consideration is being offered on a private placement basis only and is available for investment to sophisticated / accredited/

professional investors only. It is the responsibility of any person in possession of this document to inform themselves of, and to observe, all applicable laws and regulations of relevant jurisdictions with respect to this investment.

Information Subject to Change: The information given in this document is not exhaustive and is subject to change without notice. In the terms of all the above, the Investors are and shall be solely responsible for the consequences of their own investment decisions.

For Canada clients: The contents of this document are being supplied solely for informational purposes by 360 ONE Capital (Canada) Limited [to a limited number of Permitted Clients and may not be reproduced, further distributed to any other person or published, in whole or in part, for any purposes. It is

registered as an Exempt Market Dealer in the province of Ontario, Alberta, British Columbia and Quebec.

For Dubai clients; DIFC: This marketing material is distributed by 360 ONE Private Wealth (Dubai) Limited and directed at ‘Professional clients’ as defined under Dubai Financial Services Authority (DFSA) regulations and not to Retail clients. It is a company limited by shares registered in the Dubai

International Financial Centre with registered number 0973.

For Singapore clients: This marketing material is distributed by 360 ONE Capital Pte. Ltd. The contents of this document have neither been reviewed nor endorsed by any regulatory authority in Singapore nor has the document been registered with the registrar of companies in Singapore. This marketing

material is directed to be distributed only to persons who are “accredited/ institutional investors” within the meaning of the Securities and Futures Act of Singapore

U.S. Private Placement: The offer and sale of investment under consideration has not been, nor will it be, registered under the U.S. Securities Act of 1933, as amended (“1933 Act”), or registered or qualified under securities laws of any state or other political subdivision of the United States. Except as

specified in Offering Documents, the investment may not be offered, sold, transferred, or delivered, directly or indirectly, in United States or to, or for the account or benefit of, any U.S. Person. 360 ONE Inc. is registered as broker-dealer with the Financial Industry Regulatory Authority, Inc (FINRA). 360 ONE

Alternates Asset Management Limited and 360 ONE Capital Pte Ltd (the manufacturers) and 360 ONE Inc. are associated / group companies. 360 ONE Inc and its personnel including the members of their households may hold positions in some of securities described in this presentation. 360 ONE Inc do

not employ any research analysts and uses research material furnished to it by its affiliates. Any such research material is reviewed by 360 ONE Inc before it is distributed to its customers and other persons, but 360 ONE Inc has not independently investigated the companies, industries, markets, or other

matters that are the subject of such research. This presentation/document by 360 ONE Inc should not be construed as an offer of any securities or other products to, nor a recommendation of any investment or trading strategy for, any customer or potential customer of 360 ONE Inc. Such offers and/or

recommendations are made by 360 ONE Inc based on evaluation by 360 ONE Inc of the suitability of such securities or trading strategies in relation to the specific needs and circumstances of each customer

Notice to US Investors:

360 One Inc. (“360”’) is authorized and regulated by the Financial Industry Regulatory Authority, Inc. (“FINRA”). This document is confidential, and its sole purpose is to serve as a foundation for discussions on 360 ONE Asset Management or its affiliates and or regarding 360 ONE Focussed Equity Fund or

360 ONE Equity Feeder Fund or 360 ONE India Equity Fund (the “Fund”). This document and the information contained in this document does not constitute, or form part of, any offer to sell or issue, or any solicitation of an offer to buy or subscribe for, any shares or other securities in the Fund. In deciding

whether to invest in the Fund, prospective investors should read the entire confidential Private Placement Memorandum, including the information about risks associated with an investment in the Fund and the material terms of the Fund’s constituent documents. By accepting delivery of this document, the

recipient pledges to use this document solely for the stated purpose and not to share it with any other party without the written permission of 360. 360 has not independently verified the information in this document and no warranty, express or implied, is made as to the accuracy of the information contained

in this document by 360, the Fund or anybody else. No responsibility or liability, whether direct or indirect, express or implied, contractual, statutory or otherwise, can be accepted by 360 or the Fund for the contents or accuracy of this document or any omission from this document. A future offer, if any, to

invest in the Fund, may be made on terms different from those described herein, and the information contained herein should not be relied upon in connection with any investment decision.

Past performance is not indicative of future results. The value of your investment may go down as well as up, and you may not receive upon redemption or maturity the full amount of your original investment.

360 has not taken any steps to ensure that an investment in the Fund would be suitable for any particular investor. Each potential investor should carefully review all legal documentation relating to such investment and also consult with its independent financial advisor, lawyer or accountant as to legal, tax

and related matters to which it may be subject under the laws of the country of residence or domicile concerning the acquisition, holding or disposition of any investment in the Fund.

Affiliated Fund Disclosure

This fund is managed by 360 ONE Asset Management Ltd and 360 ONE Capital Pte, which are affiliates of 360 ONE Inc.. Because of this affiliation, we may have an incentive to offer you this fund over other investments. Please carefully review the fund's offering materials, including the prospectus, and 

consider your individual financial objectives before making any investment decision. Conflicts of interest may arise from our relationship with the fund manager. We are committed to complying with regulatory obligations and working in your best interest when recommending this investment.
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